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INSIGHT

Analyzing Written Body Language™

Emotional Insight: Emotionally erratic; you never know what to expect.

Insight Statements

3% It's possible that neither parent influenced this person's life to any great degree,
consequently they don't identify strongly with either one.

Unique and different, their environment growing up didn't have much
effect on them. "I make their own luck" is their motto.

3% Academic mentality; good concentration.

An intellectual type, aware and focused.

3 Competitive; an individualist who won't participate unless they can win.

Enjoys contests, unique and different but they won't play if they can't win.

3% Insists on doing things their way and is not likely to give in.

Never gives in, always right.

3% Lacks the desire to plan and set goals.

Not a motivated person when it comes to deciding what to do next.

3¢ A braggart; self-centered and obstinate.

Stubborn and conceited.

¥ Impatient, can be reactive if challenged, not afraid to speak their mind.

Can't wait, will fight if you confront them; isn't afraid to tell it like it is.

3% Inconsistent reactions, moody, hard to understand and get along with.

Unstable, has poor inter-personal relationships.

3% Thinks everyone is out to get them.

This person has a paranoid personality.
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Insight Statements

*

*

Has the force and inclination to act on the anger they feel.

Angry and likely to show their rage.

Physically aggressive, confrontational.

An, "in your face" type of person can be physically aggressive.

May be brutal and sadistic.

Violent, sadistic and dangerous.

Intense angry feelings, unlikely to take responsibility for the hostility they feel.

Upset and angry but it's always someone else's fault.

Inflexible and controlling.

Stubborn and "in-charge".
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